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Better never settles

ECONOMY: RISING TAX BURDEN AND LOWERED SPENDING

Although inflation decreased to 3.5% in March, inflationary pressures
remained high. Furthermore, a significant shift in the tax environment
took effect from January 2026, which tightened household incomes and
led to a decrease in retail turnover by 3.1% YoY in the first two months of
2026. Slovakia's job market stayed steady in Q1 2026, as unemployment
hovered around 4.0%. GDP grew by 0.8% in 2025 and forecasts indicate
that it will remain subdued at similar levels in this year.

Improving financing conditions have been a catalyst for the gradual
revival of housing market activity over the past year, a trend that has
carried into Q1. Mortgage lending volumes in recent months reached their
highest point in four years, reflecting a renewed appetite among buyers.

Over the course of last year, average mortgage rates fell by roughly 40
bps, to approximately 3.4%. However, recent weeks have seen a number
of banks announce upward revisions to their mortgage pricing.

SUPPLY AND DEMAND: SALES STABILIZATION, PRICES GROWING

In Q1, a total of 637 units were sold, representing a slight QoQ decline but
a significant 21% increase YoY. This confirms that the market has stabilized
following the recovery seen in 2025. On the supply side, available units
held steady at 3,732, unchanged from the previous quarter. The average
asking price rose to €5,679/sgm, up 1.6% QoQ and 5.1% YoY. The average
price of sold units recorded even stronger growth, reaching €5,494/sgm,
a 2.8% increase compared to the previous quarter.

Following a shift toward smaller units in the previous year, when the
average size of sold apartments fell below 60 sgm, Q1 saw a return to
larger unit sizes. The average sold unit size increased to 62 sgm, and the
share of 2-bedroom apartments (3+kk) grew to 24% this quarter, primarily
at the expense of studio apartments (1+kk), whose share fell from 21% to
the current 14%. One-bedroom apartments (2+kk) remained the dominant
category, representing 45% of total sales.

Buyer activity remained anchored around well-established developments,
both subsequent phases of larger schemes in peripheral locations and
projects in Bratislava's city centre. Looking ahead, market is anticipated to
settle within a range of 600-700 unit sales per quarter through 2026.
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NEW BUILDS UNITS SALES: BRATISLAVA vs. PRAGUE PRAGUE vs. BRATISLAVA: DEMAND STABILIZATION IN BOTH CITIES TRENDS AND EXPECTATIONS
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BEST-SELLING PROJECTS IN LAST 12 MONTHS

Sold units Sold units Sold units
SYKORKY BORY DOWNTOWN
Developer: H24 INVESTMENT 9 Developer: PENTA RE YARDS

Developer: JTRE

CERESNE
Developer: ITB

316

Sold units

SLNECNICE
Developer: CRESCO RE

" )

]

Developer: YIT Slovakia

In Q1, 637 units were transacted across 90 projects. The top six developments
combined for 33% of total sales, a lower concentration than in previous years,
reflecting a broader distribution of demand across the market.

Peripheral locations continue to lead in volume, with projects such as
SIneénice, Bory and Dubravka maintaining their dominant position, while more
centrally located developments, including PARQ ZatiSie, Zwirn and Downtown
Yards, continue to attract buyer interest.

Source: BuiltMind
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DEVELOPER SALES IN LAST 12 MONTHS

Source: Cushman & Wakefield | BuiltMinc
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Cushman & Wakefield (NYSE: CWK) is a leading global commercial real estate services firm for property owners
and occupiers with approximately 52,000 employees in nearly 400 offices and 60 countries. In 2024, the firm
reported revenue of $9.4 billion across its core service lines of Services, Leasing, Capital markets, and Valuation
and other. Built around the belief that Better never settles, the firm receives numerous industry and business
accolades for its award-winning culture. For additional information, visit www.cushmanwakefield.com.

©2026 Cushman & Wakefield. All rights reserved. The information contained within this report is gathered from multiple
sources believed to be reliable, including reports commissioned by Cushman & Wakefield (“CWK”). This report is for
informational purposes only and may contain errors or omissions; the report is presented without any warranty or
representations as to its accuracy.

Nothing in this report should be construed as an indicator of the future performance of CWK’s securities.

You should not purchase or sell securities—of CWK or any other company—based on the views herein. CWK disclaims all
liability for securities purchased or sold based on information herein, and by viewing this report, you waive all claims against
CWK as well as against CWK's affiliates, officers, directors, employees, agents, advisers and representatives arising out of the
accuracy, completeness, adequacy or your use of the information herein.
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