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ECONOMIC INDICATORS

segments recorded a marked increase in share, together accounting
for nearly half of the total new units launched. This pattern ties back to
the broader slowdown with fewer projects being launched and
developers appear to prioritize higher-end products among the
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SUBMARKET SUMMARY

SUBMARKET

Jakarta
Tangerang
Bogor — Depok
Bekasi
Karawang

Greater Jakarta

PLANNED AREA DEVELOPED AREA

(HA) (UNITS)
785 27,579
10,077 231,722
4,357 93,883
5,533 101,085
76 1,165

455,434

NEWLY LAUNCHED PROJECTS IN H1 2026

SUPPLY

DEMAND
(UNITS)
24,116

218,829
87,226
96,948

428,088

*Karawang is not included for the average land price as the price is still lower than the
average Greater Jakarta area

SALES RATE

AVG LAND PRICE
(RP PSM)

16,237,770
14,897,397
9,068,431
11,054,627
6,840,244
12,814,556

ESTATE CLUSTER MAIN TARGET UNITS
JAKARTA
Asya Jakarta Kelimutu (Phase 2) UP 25
Conifera (Phase 1) Mi 20
Metland Menteng
Costaria (Phase 2) UM 11
TANGERANG
Alam Sutera 2 Philo @ Sutera Rasuna (Phase 2) MI to UM 215
Asthara Skyfront City Allurea @ The Foritz (Phase 3) Mi 79
Bintaro Jaya Bria @ Discovery Riviera (Phase 1) UM to UP 57
Monard @ The Armont (Phase 1) UP 21
Castilo @ Terravia (Phase 1) UM to UP 109
BSD City Izzi (Phase 2) UM 67
Vyorelle @ Vireya (Phase 1) Ml to UM 102
Island Villa @ Nava Park (Phase 1) upP 12
CitraGarden Bintaro Dalbergia (Phase 3) Ml to UM 34
_ Hortis (Phase 2) Ml to UM 119
Citra Garden Serpong :
Jorvis Garden Home (Phase 1) Ml to UM 108
Pantai Indah Kapuk 2 The Ubud (Phase 1) UP 48
Anza Homes @ Malibu Ml to UM 35
Paramount Serpong
Matera Lakeside uUpP 78
Phase 7 - Wonder Collection LO to LM 100
Park Serpong — -
Phase 8 - Infinite Collection LO to LM 150
Finore (Phase 2) uUpP 133
Summarecon Serpong Bellefont East (Phase 3) upP 22
Heron (Phase 3) UP 7
Rona (Phase 2) LM 36
Summarecon Tangerang
Briza Lakes (Phase 3) LM to UM 114

LANDED RESIDENTIAL
H1 2026

Whilst the impact of Bl’s rate on mortgage rates typically takes 6-12
months to fully materialize, developers may have factored this in and
adopted a more cautious approach to new launches.

DEMAND: STEADY DEMAND FOR PREMIUM PRODUCTS

Demand across Greater Jakarta grew by only 0.55% in the first half of
2026 compared to in the previous semester, a much slower pace than
before, at the same direction as that of supply. The Middle segment
(IDR 1-2 billion) remained the largest contributor to demand at 27.8%,
followed by Upper-Middle (26.6%) and Upper (25.4%). This split is
largely unchanged from the previous semester, suggesting that
interest in higher-end housings remained steady despite the slowing
down of overall demand growth.

The same trend was observed in the take-up rates. Average monthly
absorption per estate fell 40.6% YoY to 8.3%, while average
absorption value per estate declined by a smaller rate of 19% YoY to
IDR 24 billion. The gap between these two figures suggests the
increase of sales in the higher-priced units, further confirming market
shift toward Upper-Middle and Upper segment products.

OUTLOOK

Landed housing supply is expected to remain slow through the rest of
2026, with developers will likely stay cautious about new launches.
Middle and Upper-Middle segments should continue to anchor the
market, though demand for higher-end products is likely to persist
given the resilience shown over the first half of this year.

On the policy side, the government has extended the 100% VAT
subsidy (PPN DTP) on residential properties through December 2027,
covering landed houses priced up to IDR 5 billion with a subsidy cap
of IDR 2 billion — offering some reassurance to developers even as
they remain careful with new project rollouts.

Interest rates is expected add to this cautious attitude. The risen Bank
Indonesia benchmark rate by a cumulative 100 bps between May and
June 2026 to 5.75%, its highest level in over a year, in response to
global uncertainty and Rupiah pressure, may lead to increase of
mortgage rate, even though it have been relatively stable so far, at
around 8-9% as rate changes will typically be reviewed and fully
passed through every 6-12 months.
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NEWLY LAUNCHED PROJECTS IN H1 2026

ESTATE CLUSTER MAIN TARGET UNITS
BEKASI
Nuone @ Arcova (Phase 1) LM to MI 55
_ Giva @ Kaia (Phase 1) upP 39
Grand Wisata
Altara (Phase 3) Mi 26
Altara Prime Mi 50
Kota Harapan Indah Navara (Phase 3) Ml to UM 58
Summarecon Crown Gading Chelia (Phase 2) Mi 19
BOGOR-DEPOK
Bukit Golf Cibubur Riverside Lagoon Park (Phase 4) Ml to UM 17
. _ Montegard (Phase 2) UP 72
Citra City Sentul
Sicilia (Phase 2) Mi 97
Averon (Phase 2) upP 25
Kota Wisata -
Richmond (Phase 2) upP 6
Kota Wisata Ecovia Orlens @ Bravera (Phase 2) UM to UP 51
Summarecon Bogor The Maple Golf Residence (Phase 2) UP 14
KARAWANG
Summarecon Emerald Karawang Verena Homes (Phase ext) LM to MI 26

CUMULATIVE NEW LAUNCHED UNITS 2,257
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OVERALL SALES RATE
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Cushman & Wakefield (NYSE: CWK) is a leading global commercial real estate services firm for
occupiers and investors with approximately 53,000 employees in over 350 offices and nearly
60 countries. In 2025, the firm reported revenue of $10.3 billion across its core service lines of
Services, Leasing, Capital markets, and Valuation and other. Built around the belief that Better
never settles, the firm receives numerous industry and business accolades for its award-winning
culture. For additional information, visit www.cushmanwakefield.com.

©2026 Cushman & Wakefield. All rights reserved. The information contained within this report is gathered from multiple
sources believed to be reliable, including reports commissioned by Cushman & Wakefield (“CWK”). This report is for
informational purposes only and may contain errors or omissions; the report is presented without any warranty or
representations as to its accuracy.

Nothing in this report should be construed as an indicator of the future performance of CWK’s securities.

You should not purchase or sell securities—of CWK or any other company—based on the views herein. CWK disclaims all
liability for securities purchased or sold based on information herein, and by viewing this report, you waive all claims against
CWK as well as against CWK's affiliates, officers, directors, employees, agents, advisers and representatives arising out of the
accuracy, completeness, adequacy or your use of the information herein.
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