Unique Opportunity to Acquire a Recreational Investment Property

Improved with a 9-Hole Regulation Golf Course

1117117

FOR SALE

COCHRANE GOLF CLUB

240 RIVERVIEW DRIVE
COCHRANE, AB

SALES UP OVER 44%  apRIL & MAY
ROUNDS UP OVER 34% 2024 Vs 2025




COCHRANE GOLF CLUB

Property Introduction Salient Details

Cushman & Wakefield ULC is pleased to present 240 Riverview Drive, Cochrane, Alberta, known as
Cochrane Golf Club (the “Property”) to the market for sale. Built in 1990, the Property represents a

Address 240 Riverview Drive, Cochrane, AB

Lot, Block B, Plan 9112550

unique opportunity to acquire a recreational investment property improved with a semi-private 9- B

hole regulation golf course and ancillary amenities. The Property also includes an 18-hole mini-golf Legal Description Ll 8 el P
course, practice area, pro shop, and a clubhouse. Furthermore, there is a third-party lease in place to Lot Area 64.38 acres

WOW Chicken that generates approximately $90,000 base rent per annum plus 5% percentage rent

for sales over $1 million (sales for 2024 were approximately $2 million). There are multiple value- Zoning PR - Parks and Recreation
add opportunities with the acquisition including potential development of retail pads, inclusion of Improvements 9-Hole Golf Course

virtual golf simulators, and establishment of a golf training program. The Property benefits from a

stable operating history that has seen a 5-year average of 34,568 rounds played and has investment 5 -Year Average Round Played 34,568

upside through green fee growth.
Sales Year-Over-Year Ma¥ +56%
. _ . e . April +25%
Located in Cochrane’s Riverview residential district, Cochrane Golf Club is surrounded by an
established residential neighbourhood providing a serene setting. The town of Cochrane is situated Gross Taxes $34,388
in the Foothills parkland Natural sub-regions of Alberta, and more specifically positioned along the i .
Asking Price $7,750,000 | $120,379 Per Acre

intersection of Highway 1A and Highway 22, along the Bow River, approximately 20 kilometres

northwest of Calgary (30-minute drive).

All interested parties should contact the listing agents for access to the data room and further due

diligence items upon execution of an NDA.

NATIONAL CAPITAL MARKETS GROUP



COCHRANE GOLF CLUB

Investment Highlights

KR A Unique scale with over 64 acres of income producing land that
O is supported by a desirable location and diversified income
¥ N
stream.

Stable operating history with a dependable and diversified
income stream across public golf, membership dues,
restaurant rent, mini-golf, and power cart rentals.

Golf has benefitted from a renewed popularity and increased
focus on lifestyle and work-life balance. This resurgence
coupled with Cochrane being Alberta’s fastest growing
municipality uniquely positions Cochrane Golf Club to
capitalize on these favourable demographics.

Value-add opportunities through retail pad development,
installation of golf simulators, and establishment of an
operating golf school.

Cochrane benefits from its proximity to Alberta’s largest city,
Calgary which is a short 30-minute drive.

Cochrane Golf Club had 35,700 rounds played in 2024 up from
the 5-year average of 34,568 rounds per year and has a

@ compound annual growth rate in rounds played of 1.4% over
that same period.

NATIONAL CAPITAL MARKETS GROUP
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Vice President
+1403 2611127
marc.rosso@cushwake.com

Debt Advisory

KEATON WOLANSKY

Vice President
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Personal Real Estate Corporation

Vice President
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Head of Underwriting
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cushmanwakefield.com
©2025 Cushman & Wakefield ULC

The material in this presentation has been prepared solely for information purposes, and is
strictly confidential. Any disclosure, use, copying or circulation of this presentation (or the
information contained within it) is strictly prohibited, unless you have obtained Cushman
& Wakefield's prior written consent. The views expressed in this presentation are the
views of the author and do not necessarily reflect the views of Cushman & Wakefield.
Neither this presentation nor any part of it shall form the basis of, or be relied uponin
connection with any offer, or act as an inducement to enter into any contract or
commitment whatsoever. NO REPRESENTATION OR WARRANTY IS GIVEN, EXPRESS OR
IMPLIED, AS TO THE ACCURACY OF THE INFORMATION CONTAINED WITHIN THIS
PRESENTATION, AND CUSHMAN & WAKEFIELD IS UNDER NO OBLIGATION TO
SUBSEQUENTLY CORRECT IT IN THE EVENT OF ERRORS

E.&O.E.: The information contained herein was obtained from sources which we deem
reliable and, while thought to be correct, is not guaranteed by Cushman & Wakefield ULC



	Slide Number 1
	Slide Number 2
	Slide Number 3
	Slide Number 4

